
Social Style 
ASSESSMENT 

Discover your best         
approach to  persuasion  

Build more effective Client 
Relationships 

Identify your selling 
strengths 

TM 
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Please answer the questions above. Once completed, score yourself on the  next page.  

Want to know what your colleague, client or friends’ Social Style?  

Ask them to complete the assessment and you can compare your results.    

Interested in a Sales Training Program for your team that uses this Social Style Psychometric 

model?  

Contact Sales Training Experts @ 1-877-353-7253 or  

info@salestrainingexperts.ca 

Take the Assessment... 
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This Social Style Assessment is intended to create self awareness through discussion, and self-reflection. The accuracy of 

this assessment, like all assessments is highly variable depending on education, language and the past experiences of the   

assessment taker.  Sales Training Experts is a licensed Psychometric Assessment provider, and offers assessments that are 

considered more reliable and valid for a fee.  Contact us for details. 1-877-353-7253 

mailto:info@salestrainingexperts.ca
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Emotion 

Fast Slow 

Analytical Driver 

Expressive Amiable 
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D C B A 

To determine whether you see your own Social Style as Amiable, Analytical, Driver or            

Expressive, total the number of times that each letter and number is circled and then follow 

the instruction below.  

 

   D _____ C _____ B _____ A _____ 

   1  _____ 2 _____ 3 _____ 4 _____ 

The largest number of letters and numbers transferred from the table above represent an 
approximation of your social style (as a self perception) by verbal and non-verbal behavior. 
(*e.g.: mostly D’s and mostly 1’s makes you D1 or Analytical Social Style) 

Use the Social Style Matrix above to determine your ‘self-profile’. (*e.g.: D1 on the matrix 
means you believe you are an Analytical Social Style.) 

Refer to the material presented in your upcoming session entitled ‘Social Style Descriptions’ 
to see if you still believe this is true of your behaviors – would colleagues, friends and fami-
ly agree?  

*Example Below 
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      Clients & References  

 

Contact Information | info@salestrainingexperts.ca | 1-877-353-7253 | www.salestrainingexperts.ca 

Sponsored by 

Excellent training for sales staff 
and sales managers. They quickly 
understood our business needs as 
well as the learning needs of our 
sales consultants. Excellent      
presentations, quality learning       
materials and professional sales 
workbooks and tools. I would         
definitely recommend  Sales Training 
Experts. 

Ellen Stoddard, VP Shannex 

I've engaged the services of the Sales Training Experts 
team for many years in my publishing career. In addition 
to providing solid sales training, the company has   
aided in recruiting individuals with proven sales          
attributes that drive tangible results and reduce turnover. 
Would recommend giving them a call. 

Shawn Woodford, Publisher and General Manager 
Yellow Pages Nexthome  


